
From the mid 1940’s through 1995 the US Navy operated 
31 development laboratories in Warminster, PA. These 
labs worked on military applications of technologies 
that we all take for granted today; including flight data 
recorder or “black box” technology, GPS and photo-sen-
sitive lenses, generating over 50 patents annually. Among 
the labs at the Johnsville Naval Air Development Center 
(NADC) was the Aviation Medical Acceleration Labora-
tory (AMAL) the centerpiece of which was the largest 
and most powerful human centrifuge that the world has 
ever seen. 

In the 1950s America was deep in the throes of the Cold War. 
School children were learning to “duck and cover” and a satel-
lite named Sputnik was beeping its way around the earth. Into 
this context, the U.S. manned space program was launched. 
The engineers and scientists knew that the rockets used to pro-
pel spacecraft into orbit and beyond would subject America’s 
pioneering astronauts to high G force pressure. Knowing that, 
there was no better place to train America’s first astronauts 
than the Johnsville Centrifuge.

So it was, in August of 1959 that the Mercury Seven came to 
Johnsville to begin their centrifuge training. M. Scott Carpenter, 
Donald K. (“Deke”) Slayton, L. Gordon Cooper, Walter M. Schirra, 
Alan B. Sheppard, Virgil I. (Gus) Grissom, and John H. Glenn 
made the trip to Bucks County to train on what John Glenn 
called the “dreaded” and “sadistic” Johnsville Centrifuge. 

Throughout the 60’s the space program progressed as the 
United States came ever closer to the goal of landing a man on 
the moon and returning him safely to the Earth. Eventually, all 
of America’s early astronauts, including Neil Armstrong and 
Buzz Aldrin received centrifuge training at Johnsville. By the 
end of 1972, the Apollo program was winding down but the 
Johnsville Centrifuge continued to be of service, training Space 
Shuttle astronauts and F-14 pilots into the 80’s. The astronauts 
credit their centrifuge training as invaluable in preparing them 
for the bodily rigors of the high G forces encountered during 
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Join us at our  
58th Annual Dinner  

on April 20th  
at the FUGE.

Contact Kelly for more  
information, 215.348.9031  

or kellyd@bcedc.com
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the lift off and re-entry phases of their space 
flights. By the 1990s operations at the Centri-
fuge were largely contracted out; with the last 
run occurring in 2005.

Sam Cravero, the current owner of the build-
ing and The Fuge, was looking for an office 
building to purchase to house his security 
company when he stumbled upon the naval 
development center. Curious, he asked his re-
altor to take a look. Once he stepped inside, 
he knew he wanted the building, no matter 
what! It was like a hidden treasure right here 
in our own Bucks County! Just being in the 
building made him feel as though he was 
transported back in time. Surrounded by the 
old-fashioned equipment, photographs and 
blue prints made him feel like he was uncov-
ering a part of history. 

After renovating the first floor and leasing it as professional of-
fice space, he remained stumped as to what to do with the sec-
ond floor as there is a historic designation on the building. 
While sitting around with his brothers discussing ideas, he 
came up with the idea for an event center. He felt as though he 
needed a unique name to fit the space. It was here that the 
name “The Fuge” was born, shortened from centrifuge, to seem 
cool and trendy. 

Where most people would see the historic designation as an 
obstacle, as it puts limitations on what can be done with the 
space, Sam saw it as an opportunity to take his growing idea for 
an event space and marry it with the historical and technologi-
cal background of the building making it a truly unique event 
center that wows all of our guests. 

Once The Fuge became a success, Sam moved onto other areas 
of the building that had potential. There was a smaller space on 
the first floor that was once a biophysiological laboratory. Of 
course, this space needed renovation too, so the demolition 
and planning began. Sam’s idea was to create a cozier space for 
more intimate parties. He wanted to be able to offer more op-
tions for guests. This space is now called The Lab and has be-
come a hot spot for Sweet 16, milestone birthday parties and 
corporate meetings. And now, Sam has moved onto his next 
project, The Studio, which will be located on the third floor. It 
will appeal to our wedding guests and have a “loft” feel. 

Sam sums up The Fuge as follows: “Today The Fuge is without a 
question the most unique event venue in Bucks County. Our 
11,000 square foot main room features customizable and inter-
active lighting effects. The high-tech sound system and two 38 
foot movie screens are included to ensure your event looks and 
sounds spectacular. We have award winning, in-house catering 
that can prepare the cuisine you desire. Too big or too outra-
geous is not in our vocabulary. We can accommodate anything 
from Super Sweet 16 Parties, Proms, Galas, Mitzvahs, Weddings, 
Corporate Events and more!” 

In 2009, BCEDC assisted Sam with the original project by secur-
ing a loan in order to have a dedicated power supply to the 
building.

For more information go to www.rentthefuge.com.
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Kreischer Miller Survey: Greater Philadelphia Manufacturers  
Less Optimistic About Growth in 2016 
Competition & Declining Demand Cited as Most Significant Barriers to Growth

Kreischer Miller, a leading independent accounting, tax, 
and business advisory firm serving the Greater Philadel-
phia area since 1975, today announced that its Manufactur-
ing Industry Group has released the results from its fourth 
annual Greater Philadelphia Manufacturing Survey. Key  
areas of the survey included 2016 expectations for revenue 
growth, capital investments, hiring, and the economy. It 
also examined trends in research and development (R&D),  
workforce compensation and training, business improve-
ment initiatives, key operational and production measures, 
and cyber security and risk management.

According to the survey, middle market manufacturers in Greater 
Philadelphia are notably less optimistic about their growth 
prospects for 2016 than they were last year. Over 40 percent of 
respondents indicated they expect revenues to stay the same 
or decline this year. And while 30 percent said they think their 
revenues will grow more than 5 percent in 2016, the number is 
significantly lower than the 61 percent who responded similarly 
in 2015’s survey.

When asked about their expected barriers to growth in 2016, 
competition from domestic markets (37 percent) and foreign 
markets (30 percent) were the most frequently cited factors. 
Healthcare costs (33 percent) remain a major concern, as does 
the lack of qualified workers (28 percent).

That said, the majority of respondents (56 percent) view 
increasing market share or growth in their existing markets 
as their main opportunity for growth over the next 12 to 18 
months. Another 23 percent cited mergers, acquisitions, and 
strategic alliances as their primary growth strategy for 2016.

“Softening manufacturing activity in the second half of 2015, 
weakening demand in domestic and foreign markets, interest 
rate uncertainty, and even recent stock market volatility are 
all likely playing a part in the less optimistic outlook for 2016,” 
said Michael A. Coakley, a director in Kreischer Miller’s Audit 
& Accounting practice and head of the firm’s Manufacturing 
Industry Group. “However, our region’s manufacturers still seem 
focused on making prudent business investments to position 
themselves for future growth and profitability.”

The lack of qualified workers also remains a major concern for 
manufacturers in the Philadelphia region. A tightening labor 
market due to declining unemployment rates has led to a com-
petition for talent, and thus, higher turnover and wage pressure. 
While 60 percent of respondents indicated manageable turn-
over levels of between one and five percent in 2015, that num-
ber was significantly higher than the 48 percent who cited the 
same level of turnover in 2014. Additionally, those companies 
with turnover greater than ten percent jumped from five per-
cent in 2014 to 11 percent in 2015.

Other notable findings from the survey:

• When asked about key methods used in the past year to in-
crease profitability, respondents’ top answer was application 
of new capital equipment (72 percent), followed by the use 
of improvement methodologies (67 percent), development 
of new products or services (65 percent), and investments in 
workforce (63 percent).

• Thirty-one percent of respondents plan to increase R&D 
spending in 2016, while the remaining 69 percent plan to 
maintain the same level of spending as 2015.

• The most frequently-cited planned capital expenditures for 
2016 were manufacturing equipment (69 percent), computer 
hardware (52 percent), and software (49 percent).

• Only 41 percent of respondents plan to increase headcount in 
2016, versus 58 percent of respondents in last year’s survey.

• More than two-thirds (69 percent) of respondents have not 
conducted a vulnerability assessment – a review of potential 
security weaknesses within their IT systems.

Kreischer Miller distributed electronic surveys in December 
2015 to middle market manufacturers in the Greater Phila-
delphia region, including southeastern Pennsylvania, south-
ern New Jersey, and Delaware. Respondents included compa-
nies with annual revenues ranging from less than one million 
to $700 million, and averaging $54 million. Respondents repre-
sented a diverse cross section of the manufacturing sector, in-
cluding companies in industrial equipment and machinery, de-
fense, construction, consumer durable goods, metal work and 
machining, and specialty packaging.

For the full report go to  
www.kmco.com/industries/manufacturing/greater-philadelphia-manufacturing-survey

www.bcedc.com
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Bucks County: A Snapshot in Time
Work is now underway on a beautiful, large format coffee 
table book that will focus on business and industry in Bucks 
County. Published by Contemporary Publishing Group, the 
book will take about 18 months to complete and will be 
available for distribution in April, 2017.

Titled Bucks County: A Snapshot in Time, the book will take 
the reader on a journey through 300 years of history. It will 
then look at the quality of life in Bucks County today, and will 
highlight the unique aspects of life in the upper, central and 
lower parts of the county.

A major part of the book will examine different sectors of 
business in Bucks County. Manufacturing, education, health 
care, banking & finance, professional services, real estate, 
tourism and many others will be included. Each business sector 
will include profiles of companies in that sector, with editorial 
and photography that will showcase their products and 
services, but also their personal history and their relationship 
to Bucks County. About 40 company profiles will represent 
Upper, Central and Lower Bucks County. They will represent 
large corporations and small family businesses. Together these 
profiles will illustrate the diversity of industry as well as the 
great successes that business has had in Bucks County.

Bucks County: A Snapshot in Time, will be a valuable tool for 
economic development in the county and for the companies 
that want to market themselves and the region of the country 
where they are located. Companies will use copies of the book 
to give to customers and clients, V.I.P.’s and visitors to their loca-
tion and as a recruiting tool for future employees. Distribution 
of the book next year is anxiously anticipated. 

To request more information about Bucks County: A Snapshot 
in Time, please contact Glen Edwards or Sue Ritz at (215) 953-
8210 or cpge1@msn.com
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Bristol Stroll: A Guided Walking Tour of the  
Cultural Corridor in Bristol Borough
Saturday, May 14, 2016

Join the Arts and Cultural Council of Bucks County for a guided walking 
tour of the Cultural Corridor in Historic Bristol Borough – explore the 
wonderful cultural amenities along the banks of the Delaware River. 

On the tour, you will visit Centre for the Arts, Bristol Riverside Theatre, 
Grundy Museum, Grundy Library and The Historic King George II Inn.

In addition to having a great time, you’ll receive a Continental Breakfast at 
the Centre for the Arts, Food and Drink at the King George Inn and Dessert 
at the Gallery at Lower Bucks Campus – all for $30.00!

Tickets are $30.00 and may be purchased through the Bristol Riverside 
Theater at www.brtstage.org or by calling the Theatre directly at 
215-785-0100.

www.bcedc.com


How To Get A Return Call
Do you ever have a problem getting a 
return phone call from a customer or 
prospect after you made a proposal to 
them?

An insurance friend of mine shared with 
me an almost foolproof method of solving 
that problem. His success rate is almost 
100% when it comes to obtaining a return 

call. And, in many of those cases, he goes on to close the sale. He 
can’t explain why it works, but he almost always gets a return call. 

So what’s the trick? He simply sends an email or leaves a voice 
mail saying, “I’ve really enjoyed getting to know you better 
these past few months. At this point, however, my intuition tells 

me that you’ve chosen a different course of action or found 
someone else you felt could better meet your needs. In either 
case, it is not a problem at all. If I can be of any help in the 
future, please feel free to contact me.”

There are usually a whole host of reasons why prospective 
customer calls are not returned, but for some reason, the above 
statement hits the right nerve and gets results. In fact, I have 
used it myself on many occasions and have yet to be 
disappointed with the outcome. I hope you have the same 
success.

Jim Tyrrell, Executive Vice President, Corporate Banking, Univest Bank 
and Trust Co. is Member FDIC, Equal Opportunity and SBA Preferred 
Lender. To contact Jim, tyrrellj@univest.net or (267)898-0530.

THE BOTTOM LINE A Regular Feature to Help Your Business Improve Its Profitability
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Listed below are the updated interest rate options for the 
PIDA loan program. The rates will be in effect for loan 
applications received through June 30, 2016.

For Real estate loans financing eligible land and building costs, 
borrowers will have the following two interest rate options:

1) Fixed interest rate for the full term of the loan (up to a fifteen 
year period). This option is calculated using the ten-year treasury 
yield +150 basis points. Based on the current ten-year treasury 
yield, the fixed rate option is 3.25% for the life of the loan. 

2)  Fixed interest rate for a seven year period set at the ten-year 
treasury rate +50 basis points. After seven years, the rate will 
reset to the ten-year treasury rate +50 basis points. Please 
note, the reset rate is limited to a 200 basis point increase/
decrease and has a floor of 2.25%. The reset rate is then fixed 
for the duration of the loan. 

For this option, the rate is fixed for seven years at 2.25% and will 
reset to the ten-year treasury rate +50 basis points after the 
seven-year period. The reset interest rate is capped at 4.25% (200 
point increase) with a 2.25% floor and will be fixed for the 
remaining term of the loan.

For Equipment loans: 
3.25% fixed rate for the full term of the loan.

For Working capital and accounts receivable lines of credit: 
3.25% fixed rate for 12 month period.

For Pollution prevention and energy efficiency loans:  
2.00% fixed rate for the full term of the loan.

Find out how we can help you with a loan, contact Jim, BCEDC 
Loan Manager, 215.348.9031 or jjp@bcedc.com

PIDA Drops Interest Rates in the Second Quarter of 2016

Advance Lubricants Specialties was approved to borrow 
$2,000,000 from PIDA. The loan will be used to purchase a build-
ing in an Enterprise Zone in Bensalem. The project will retain 62 
jobs with a total project cost over $7,000,000. Advanced Lubri-
cants Specialties is a premium blender of automotive, heavy-duty 
diesel, industrial, commercial, metalworking, electrical insulating, 
and process oils.

BCEDC BUSINESS HAPPENINGS 

www.bcedc.com


Often, wisdom comes in small doses. For example, business 
success boils down to a simple strategy of always make a 
good product and always keep cash on hand. While easy in 
the telling, difficult in the application. Digital technology 
has made it easier but significantly more costly to make a 
good product. The same technology has made it easier to tap 
credit sources but hides the actual flow of cash. This lack of 
visibility can create a crisis before you know where the prob-
lem came from. 

Recently, a small Bucks county company experienced the worst 
kind of news it could receive from its major customer. This long 
time customer wanted to triple its usual order. Unfortunately, 
the customer was in a tight spot and couldn’t make any up-front 
prepayment. Based on their long standing relationship with this 
customer, the company accepted the increased business, or-
dered the raw materials and waited for the subcomponents to 
come from an off shore supplier designated by the eventual 
customer. Unfortunately, the poor quality parts took twice as 
long to arrive, the rejects forced rework delays and the end user 
extended payment terms to the length of the past due ship-
ments. Ultimately, two companies were forced into a cash flow 
crisis. It all began with poor cash management on the part of a 
long term customer. 

SEWN has a significant amount of experience helping companies 
with cash flow issues. The core of every turnaround strategy is 
building a financial platform that will allow the business to 

sustain itself going 
forward. In this situation, the 
re-structuring of the busi-
ness’s long term 
debt allowed for 
the creation of 
new working capital. 
But the critical component 
going forward was the 
creation of the financial mod-
els that allow visibility of potential prob-
lems and the implementation of correc-
tive action steps. Sage advice from business leaders such as Eric 
Wilhelm, President of K-V Inc. in Huntingdon Valley applies 
here. “A monthly cash flow statement from your accountant 
along with your usual P&L is helpful. However, more important 
is your own implementation of a 13 week rolling cash flow 
forecast. Cash can be used up in so many places within your 
organization that it is critical that you have clear visibility in 
order to make the effective decisions that make your organization 
successful.” While digital technology keeps your money hidden 
from plain sight, it can also make the numbers instantly visible 
for tracking purposes and effective decision making. It is better 
than hiding it under a mattress.  

 
To learn more about SEWN, please visit www.steelvalley.org or contact 
Greg Olson, SE Regional Director, 215-458-7580, sewnse@steelvalley.org.

SEWN Can Help You with Your Cash Flow Issues

2 East Court Street | Doylestown, PA 18901 | 215-348-9031 | www.bcedc.com
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Tuesday, April 26, 2016 • 7:30 a.m. - 9:30 a.m.

Good contract documents should clearly spell out the parties’ obligations, and can give you an advantage if things 
don’t go as planned. Many companies wait until a problem arises to carefully review the “fine print.” But your Terms 
& Conditions can provide a strong bargaining position in case of a dispute, helping you to avoid a long, costly 
court battle. 

Who should attend? Suppliers, purchasers, distributors, service providers and parties that enter into similar 
business relationships. 

Why Should You Attend? Not all Terms & Conditions or other contract documents are created equal. You need 
to understand the serious risks you could be taking with poorly written or weak Terms. This session will give 
you insights into the “red flags” and provide you with best practices and next steps for updating your legal 
documentation.

For more information or to register http://flb-law.ticketleap.com/battle-of-the-forms/details.

www.bcedc.com


COMPANIES ON THE MOVE

Bensalem Sq. Ft.
 Office 1,849 
 Office 2,165
 Office Total 4,014
 Industrial 39,250 
 Industrial Total 39,250
 Grand Total 43,264

Bristol Sq. Ft.
 Industrial 3,525  
 Industrial 3,525 
 Industrial 19,750 
 Industrial 28,762
 Grand Total 55,562

Langhorne Sq. Ft.
 Office 7,275 
 Office 1,650 
 Office 3,670 
 Office 6,500
 Grand Total 19,095

Levittown Sq. Ft.
 Industrial 17,100 
 Industrial 8,077
 Grand Total 25,177

Newtown Sq. Ft.
 Office 13,058
 Grand Total 13,058

Quakertown Sq. Ft.
 Industrial 2,610
 Grand Total 2,610

Warminster Sq. Ft.
 Industrial 9,600 
 Industrial 80,000
 Industrial Total 89,600
 Office 4,884 
 Office 6,464 
 Office Total 11,348
 Grand Total 100,948

Information provided by Brode & 
Brooks, Colliers, Roddy, Inc.

2 East Court Street | Doylestown, PA 18901 | 215-348-9031 | www.bcedc.com
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Roddy Inc., the Bensalem based industrial and commercial real estate brokerage firm, 
announced that Arrow Electronics, Inc. have extended their lease at 651-665 Winks 
Lane in the Expressway 95 Industrial Park, Bensalem, Bucks County, PA—a 39,250 
square foot facility situated on 2.30 acres.

Frank Roddy, President of Roddy, Inc. who handled the transaction on behalf of the 
Landlord, advised that the term lease calls for an aggregate rental in excess of $930,000.

The facility offers Arrow 18’ clear ceilings, two tailgate loading docks, two drive-in doors, 
approximately. 4,800 square feet of offices and is heated and sprinklered throughout.

Strategically located at the Street Road Interchange of I-95 (Route 132), the property is 
within twenty minutes of Center City Philadelphia and five minutes of Exit 351 (Bensalem 
Interchange) of the Pennsylvania Turnpike.

Arrow Electronics, Inc., a Fortune 150 company with 18,500 employees worldwide, is a 
global provider of products, services and solutions to industrial and commercial users 
of electronic components and enterprise computing solutions, with 2015 sales of $23.28 
billion. Arrow serves as a supply channel partner for over 100,000 original equipment 
manufacturers, contract manufacturers and commercial customers through a global 
network of more than 460 locations serving over 85 countries.

Headquartered in Bensalem Township, Bucks County, Pennsylvania, Roddy Inc. is a mar-
keter, manager and developer of industrial and commercial real estate throughout  
Eastern Pennsylvania and Southern New Jersey. Their clients include regional, national 
and international companies and financial institutions. For more information about the 
company, visit their corporate website www.roddyinc.com.

For further details, contact Frank Roddy at (215) 245-2600 or FAX (215) 245-2670.

Premier Horticulture Inc. has leased 2,610 square feet of office space at 200 Kelly 
Road in Richland Township. The lease term is five years and the tenant commenced 
occupancy in January 2016. Premier Horticulture provides commercial growers and 
consumers with cutting edge, value-added growing media products.

Cynthia Smith and Ed Brooks of Brode & Brooks Inc. handled the lease transaction for 
both the tenant and the landlord. Brode & Brooks, Inc., 418 Main Street, Pennsburg, PA 
18073, 215-679-4200.

Arrow Electronics, Inc. Extends Its 39,250  
Square Foot Lease in Bucks County’s Expressway  
95 Industrial Park

Premier Horticulture, Inc. Relocates Bucks County  
Lease Activity  
February - March 2016

www.bcedc.com


Upper Bucks Chamber of Commerce 
Meet with Lehigh University SBDC at the UBCC

Lower Bucks County Chamber of Commerce

The UBCC is pleased to announce that Lehigh University’s Small 
Business Development Center will now have a stronger affili-
ation with our Chamber and will be holding regular hours at 
our office. David Dunn, Program Director for Government. Mar-
keting and Technology Development will be here at the Cham-
ber to work with you. He will also arrange for other SBDC re-
sources such as finance, business plan, international trade, and 
even pre-venture assistance to be available when needed.  
David will be here every Thursday. His colleagues will join him 

for specialized help by appointment. “The Upper Bucks Cham-
ber office is a convenient location where Buck’s County entre-
preneurs and business owners can get business development 
assistance one-on-one. We want to make it easier for you by 
being a short drive away,” said Dunn. Please feel free to contact 
him at DVD411@Lehigh.edu to make an appointment. Individ-
ual counseling is free although the SBDC may charge fees for 
some seminars/webinars.

The Lower Bucks County Chamber of Commerce has named 
Amy M. B. McKenna as its new President. She will officially begin 
her role as President on March 14th.

Amy has held many volunteer leader-
ship positions over the years at LBCCC, 
the Newtown Business Association and 
Visit Bucks County. She will now use her 
client development and business rela-
tionship expertise in her leadership role 
at LBCCC.

“We are so excited to name Amy as President of LBCCC,” said 
Kathy Zelenka, Chair of the Board of the Lower Bucks County 
Chamber of Commerce. “Amy’s years of dedication and passion 
for our organization make her the perfect fit.”

Amy and the staff at the Chamber will be focusing their efforts 
on developing new and innovative programs to attract new and 
more diverse membership as well as increase value for existing 
membership. “We truly believe that Amy will be a great asset to 
the Lower Bucks County Chamber of Commerce and will create 
new initiatives that will engage our membership and stimulate 
our business community”.

Ms. McKenna was previously Vice President of the MIDJersey 
Chamber of Commerce. Amy has also worked for Bucks County 
Bank, along with 3rd Fed Bank, A to Z Gifts Plus, Chesterbrook 
Academy. McKenna has two Bachelors of Arts degrees, one in 
English Language and Literature, and the second in Speech 
Communications, with a minor in Business, from the University 
of Maryland.

THE LOCAL CHAMBERS’ EXCHANGE

2 East Court Street | Doylestown, PA 18901 | 215-348-9031 | www.bcedc.com
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BCEDC WELCOMES NEW MEMBERS
Maureen Burke Carlton 

Curtin & Heefner

Bob Devenney 
Advanced Lube

John Donaghy 
Curtin & Heefner

John Dott 
Comfort Products

Bonnie Halbreiner 
Quaint Oak Bank

Jeffrey Krum 
JSK Financial Consultants, Inc

R. Bud Miller 
Provident Bank

 Carol Obando-Derstine 
PPL

Rob Rose 
Green Source, USA, Inc.

Bob Vanaman 
Allied Financial Corporation of 

Delaware Valley

Brendan Walsh 
Walsh CRE

www.bcedc.com


MEMBERS’ CORNER

TMA Bucks (Transportation Management Association of Bucks 
County), the private, non-profit organization that works on 
transportation-related issues throughout the county has 
launched an updated website that has improved user function-
ality and also features a mobile-friendly template.

TMABucks.com features information for motorists and those 
who take public transportation. Updates on road work projects 
and public transit schedules can easily be found on the site.

Companies that call A&A Machinery Moving, Inc. have a 
need. They have something they need moved. That ‘something’ 
can be large or heavy. It can be in a difficult spot or it can be 
extremely valuable. Or, it can be any combination of these things 
including all of them together.  These are the things we do every 
day; the difficult, and sometimes, the seemingly impossible.

What we do can range from putting a single machine tool in a 
local shop to relocating an entire manufacturing facility across 
the country. It can be installing a piece of large lab equipment 
through a window of an upper floor research facility to erecting 
a new 4,000 ton press built from individual pieces weighing 
between 75,000 to 180,000 pounds each. It can require lifting 
and supporting an aluminum melt furnace weighing 300,000 
pounds so the foundation underneath can be repaired. It can 
be moving several pieces of equipment around in a local 
manufacturing facility to increase efficiency to dismantling and 
relocating a large chemical plant between two states in the 

Midwest. It can range from building one of the largest printing 
presses in the world to re-building the largest forging press in 
north America. It can even mean moving a historic airplane, like 
the Lockheed Constellation we moved from Penndel, PA to the 
Dover Air Force Base Museum in the late 90’s. These are the 
types of services we’ve been providing both local and national 
companies since the business was founded 15 years ago by 
Albert N. Lykon, Sr., a long-time local resident.

A&A also provides machine and equipment warehousing, export 
crating, machine leveling and alignments and turn-key machine 
and equipment installations. Through our companion firm A&A 
Machinery Sales, Inc., we provide used machinery sales and will 
buy and sell used machinery, conduct auctions and assist local 
firms with consignment sales of machinery and equipment. 

Contact: Albert N. Lykon, Sr. – President, A&A Machinery Moving, Inc., 
201 Dean Sievers Place, Morrisville, Pennsylvania 19067, 215-428-1100,  
www.AAmachinery.com

TMA Bucks Launched a Redesigned 
Website (tmabucks.com) in Early 2016 

Do You Have Something You Need Moved?
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CoStar Group Announces the 2015 Power Broker Award Winners 
Colliers International Recognized For Performing at the Highest Levels in Commercial Real Estate Brokerage

CoStar Group, Inc. (CSGP), the leading provider of commercial 
real estate information, analytics and online marketplaces, an-
nounced this year’s recipients of the 2015 CoStar Power Broker™ 
Awards. These awards recognize professionals who perform at 
the highest levels in commercial real estate brokerage.

Each year, CoStar’s research team verifies and records the 
commercial real estate sales and lease transactions that closed 
during the previous year. From that information, CoStar presents 

the CoStar Power Broker(TM) Awards to a select number of 
brokerage firms and individual brokers that closed the highest 
overall transaction volumes in commercial property sales and 
leases in each market.

Colliers International and many of its professionals were among 
the winners; receiving top ranking compared to hundreds of 
other top brokers and other national real estate powerhouses in 
over 90 markets across the United States and Toronto, Canada.

Green Source USA, Inc. is a turn-
key LED retrofitting company that 
allows businesses to replace their 
current inefficient lighting with 
energy saving LED lighting. Green 

Source performs a no cost no obligation initial site survey to 
determine eligibility for rebates/incentives as well as the ability 
to install LED lighting. The retrofitting process can most times 
be completed with no up-front cost and often the project is 

paid for with the ongoing savings. Green Source USA, Inc. 
Green Source USA, Inc. also provides a service called Rebate 
Recovery where we can go back up to 4 years and recover un-
claimed rebate money for projects that have already been 
completed. 

For more information contact: Rob Rose, Green Source USA, Inc. ,1931 
Main Street, Bloomsburg, PA 17815, Phone: 570-245-0011, www.green-
sourceusa.com.

New Member: Green Source, USA, Inc.

www.bcedc.com


There is a direct relationship between the growth of your 
business and the need to finance the increase in your current 
assets especially the increase of your accounts receivable. For 
example, if your average accounts receivable collection peri-
od is 45 days and your business has revenue of $83,000 per 
month or $1,000,000 per year, you will have an investment of 
approximately $124,500 in your accounts receivable. For every 
$1,000,000 of increased revenue (if collections stay at 45 days) 
plan on carrying an additional $124,000 in accounts receivable. 
Sales increases are great, but financing those sales in today’s 
marketplace can be a challenge. 

Accounts receivable financing is the terrific option to match the 
growth of your accounts receivable with a flexible line of credit 
that is tailored to match the growth of your accounts receiv-
able. Accounts receivable financing programs are provided by 
traditional banks and independent commercial financial com-
panies. Factoring is another option to support the growth of 
your business but these programs do require the “sale” of your 
accounts receivable invoices. Some banks do provide accounts 
receivable financing programs and generally speaking, bank 
programs are less expensive than those provided by indepen-
dent commercial finance companies. However, the credit crite-
ria for qualifying for a bank program will most likely be more 
stringent than that of a commercial finance company. A bank 
program may also be less flexible in terms of its ability to quick-
ly grow the credit line, Most independent commercial finance 
companies view the growth of the accounts receivable line in 
very positive terms and, as long as the accounts continue to 
perform, will most likely increase the line of credit to accommo-
date the growth.

Allied Financial Corporation of Delaware Valley is a commercial 
finance company providing working capital financing to non-
bankable B2B start-ups and established companies in “transi-
tion” with credit needs that range from $25,000 to $1.5 million. 
Our programs are primarily based on a company’s accounts re-
ceivable although in conjunction with our A/R financing prod-
uct we can also make advances against inventory, machinery & 
equipment and real estate. We finance manufacturers, whole-
sale/distributors, business to business service companies such 
as staffing and consulting and non-bonded contractors. 

If your company is in need of a flexible, responsive, independent 
commercial finance company to provide a customized working 
capital program, please call Bob Vanaman, 856-481-4790 or visit 
alliedfinancialcorp.com.
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New Member: Allied Financial Corporation of Delaware Valley 
Financing the growth of your B2B business...

Sa
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Financing, Security and So Much More
BCEDC & Provident Bank Morning Workshop
Date: May 17, 2016

Location: The Fuge, Warminster, PA • www.rentthefuge.com

Stay posted for more information.

Event Sponsored by:

www.bcedc.com


TOTAL TEAM
LENDING
R. BUD MILLER, REGIONAL PRESIDENT | 267.352.3710

EXPERIENCED 
LOCAL LENDERS

LOA N S  F R O M  
$500,000-$50MM

ONE DIRECT
LINE TO IT ALL

R E C E N T LY  F I N A N C E D

www.Provident.Bank

$18,000,000
LINE OF CREDIT 
MANUFACTURER

$9,200,000
COMMERCIAL MORTGAGE 

TRUCKING COMPANY

$4,300,000
TERM LOAN 

CONTRACT PACKAGER 

$4,500,000
LINE OF CREDIT 

SPECIAL NEEDS SCHOOL
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To submit an article with business advice suitable to the Bucks Prospectus,  
please contact Kelly Doughty at 215.348.9031 or KellyD@bcedc.com.

Opinions expressed within this newsletter are not necessarily the opinions held by the BCEDC.

Publishing Deadline for The Bucks Prospectus

Deadline Date Publish Date Edition

5/17/2016 6/21/2016 June

7/1912016 8/23/2016 August
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